Department of E
International Relations

Time to Agree: Time Pressure and ‘Deadline Diplomacy'in Peace Negotiations
Candidate: MARCO PINFARI - Supervisor: MATHIAS KOENIG-ARCHIBUGI

Oncea conﬂiﬁ
isina Mytually
hurting
stalemate and sofe diplomatic
contacts are alread?' ongoing, there
is no need to supplement the (low)

time pressure deriving from the =
et Almost p, Ne pormadeadIines ofthe;ggegotiatiqns;
@;\\0“ oL indeed, in these conditions low time
& %, pressure can facilitate the SlaquIer?
& & of one or more pre-n%g {I 0
& %, agreements among rebel factions
& % el Emty,
= ‘e QW 0y
3 % @ L7
H e \\\\\\ 2
s 2 & g
= = ¥ <%
= E NG %
= 2 & %
= = 3 & = 2
== = ~ S
2 g S S
€ 3 = =
= S %, =
2 §& %, N
% & % N3
& N 2 N
/‘?) N ‘9@9 \\\\'
'{/700' SS'QQ\ 9/5? /99 N
1 9/./ \'A
PBongsy Sumuauow - O00 3 pp sszp0id et AN
The presence of
strict deadlines affects
. negotiation ‘ The presence of
processes differently dependm? on their level of complexity, high time pressue
and it is associated with durable negotiation out%omes only canhave egotiations
when applied by mediators to SImple negotiations - i.e. : ue“cesoncomp\exn Y o and
negotiations focused on relativel mm%& SUES or taking aticularly negative Conseq the delegations are fragm! s
placein reJatweIz slmlfle] ecision-making processes - luding negotiations W ere - COmp\ex‘mter-cu\tura mbreak
with minor Inter-Cultural gaps. I this sense, thé comparative inciu 1021 ssues | ines ae temployed to DI€ -
evidence from post-Cold War peace negotiations confirms one have onditions, agii nag mentonthe Xame
of the main intuition of social psychologists - namely; that onlyin \n_thesec,bed dead\ocksbuttoiorcea stalemate an when
simple negotiating milieus can t?.e BO?]IIIV_E |mpatct of t#]mf c\rcu_mstgga en Sofamu a& taks; 3\e ?an‘\es m\g&tf\‘[\d {;
ressure in encouraging pragmatic behaviour outweigh its iel < et for the talksh on effective
ega{lve cogm?ﬁleglr% CT on information proce%sing ( s comp ram! - ngé‘:‘\""\“t?‘g emofional
(e DO negotiations (1995, Simple negoriations indlyge Negos; d(;tﬁt%u(\iteta(: sith comp\‘?x '\mceé&er;?\{\\:s Sz\ ! dead““eS'T:\e::\{ot‘\%s
Aot = 0liay, at typically aCCONE nd with noad
R 50, = upheaya\.thSa;fé)-maeasmg\v ikely to % e {Ra’t wontfas
) orwith ru
: = g ot fit o solve
2 ===
% = g negotiations [ -
”%9,// \N“S“\ga\ can-damage neg / a.0ne-hundred yoq conflict
73900, oo dp —
thecp paq!DswnJJDXean e aingsaid awh 8 \ and 7000 sen™ Matte, =
e e D Moy,
queh (@ arp
eya’/@ )

Comparative section: 68 episodes of negotiation-in territorial conflicts (1990-2005)
Case studies: Bougainville and Casamance peace processes; Dayton and Camp David 2000 Summits-
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